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Mr. Steven David 
Martin County Education Program  
 

Dear Steven, 
 

Thank you for your program! 
 

I have been working with a Buyer that is selling his sons house (a traditional sale) where the Seller is 
upside down by $52,000. Because he is doing the “right thing” he is bringing the cash to closing. He 
negotiated with the buyer I brought him in good faith and due to the circumstances this is the best 
deal he could get.  
 

My point is this was a ”traditional” sale where “Traditional” feelings, logic and emotions prevailed. 
 

Now, he bought his son a new place closer to his home, and it was an REO. We went through all the 
things you described in the class. This was extremely challenging for him and for me to attempt to 
explain why we couldn’t get the answers to the questions we had in a timely manner. The buyer felt 
the lender was taking advantage of him. I felt ill-equipped to address his dissatisfaction without 
loosing my credibility as a professional realtor. I did not understand. We got the deal done. 
 

A month late, his daughter comes into the picture and wants a house nearby also. 
 

She and her family drive up from Ft. Lauderdale to look, and fall in love with an REO and the 
questions and concern begin again. 
 

FORTUREALTELY I find myself in your class as the purchase reaches such highs of confusion and 
feelings that the lender is taking advantage of him, that the Buyer calls his congressman! 
 

Now, like the professional, I try to be, I can calmly, clearly and effectively answer his question, give 
illustrations as to the “System” that we must follow and how things will work. 
 

I needed your straight forward assessment of what is needed to survive in this market. Now feel I 
can begin anew and reach the goals my business plan outlines. 
 

Thank you for being there for me! 
 
Best regards, 
 
 
 
Jeffrey Clee, Broker Associate, CDPE 
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